Setting the Scene
creates right mood
for buyers

By Tim Feran
THE COLUMBUS DISPATCH

heree Brown and her husband had
never heard of home “staging” be-
fore they decided to put their North
Side home on the market last
August,

“We almost declined it,” Brown
S said recently.

But the services of a local home-staging expert
were part of a deal that a condominium devel-
opment was offering to help people sell their old
homes, so the Browns said, “Well, it’s free.”

Jodi Poliseno of Refined Design Property Stag-
ing came calling — and left the Browns with a
long, prioritized checklist of things to do, com-
plete with pictures.

“Byery room had a checklist,” Brown said, “She
went so far as to tell us which radio channels to
put on. We followed it to a T. We were a little
paranoid, so we did everything she said, Our
Realtor had told us that we needed to be picture-
perfect in order to sell in that neighborhood and
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Finding a stager
Most real-estate professionals can
recommend a home stager.

Often the stager has a better eye for how
best to display the home and can diple-
matically break the news to a home-
owner that the polka dot wallpaper might
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Among the items used to add charm
to the home: a tray with a book
and reading glasses on the bed.

not thiill potential buyers,

The regional chapter of the Inter-
national Association of Home Staging
Profassionals has a Web site with a
member directory at columbus
ohiochapter.iahsp.com/home.php.













